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tunate enough to work un-
det as well a3 one of the
people he admires mosi,
Iary Tker, the author of
“The Secrals of the k-
lonaire Mind.”

“The first vear § became
a lxmiim T read abony 60
books,” says Yamashita.
“This 3)()‘31 wis by far the
bast book I read. Eker sys-
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the psychological bine-
prints of h()W wealthy
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